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The Life Insurance Industry has become quite creative with their 

product designs aligning with various economic environments. The 

problem is that people do not stay as engaged with their Life 

Insurance policies as they are with their investments or other 

more short-term insurance products that renew annually. The 

thought is that they bought the plans when they were younger 

and thus today it would 

be more expensive or less of a value to revisit those old policies. 

Here are 6 instances of many in which a review may make sense. 



 

1 
TERM  INSURANCE 

 
If you bought a term several years ago you 

 

may be able to get the same death benefit 
 

for less money and recoup the lost years or keep 

the remaining duration. This is especially true if 

you did not get the best health rating. As long as 

your health has not gotten worse then there is a 

decent chance a better health rating could be 

available to you. 



 

2 
TERM INSURANCE PART 2

 
If your health has gotten worse be conscious 

 

of term conversion expiration dates. As you could 

potentially keep your coverage at a healthy rating up 

to that point. The ongoing costs would be higher, but 

the coverage could be extended for the rest of your 

life 

at a healthier rating than the general market would 

offer. 



 

3 
UNIVERSAL  LIFE  INSURANCE 

 
In these products the cost of insurance is not 

 

based on the year you bought the policy, but your 

current age and using mortality tables 

in which people did not live as long as they do today. 

Additionally, interest rates are close to lows and thus 

these policies are not performing as well as their initial 

projections. The good news is many times you could 

reposition that cash value via a 1035 

exchange which is a tax-free transfer of value to a new 

policy that would perform better along with more 

features such as chronic care coverage in which the 

death benefit could be accessed prior to death for 

extended 

care needs. 



 

4 
WHOLE  LIFE  POLICES 

 
With large term riders and low whole life 

 

death benefits. Some carriers sold these 
 

policies with the idea that the whole life growth 

would convert the term to whole life over time. The 

problem is that the low interest rate environment 

has caused dividends to be reduced and those 

conversions are not happening in accordance to the 

original projections. These policies need to be revisited 

to see if modifications 

to the existing contract or, possibly a 

replacement would make sense. 



 

5 
VARIABLE  LIFE  INSURANCE 

 
These contracts invest the cash value 

 

in variable investment divisions, whose values 

fluctuate according to market conditions. These 

policies may have been great during your 

professional years, but if the cash value is no 

longer needed, perhaps it makes sense to 

eliminate the 

market risk and transition to a guaranteed 
 

fixed contract. 



 

6 
 
 

EQUITY INDEXED LIFE 

INSURANCE  
 

These policies have great marketing tactics such as 

the upside of the stock market 

with no downside when the market drops. 

Unfortunately, it is our opinion that the 

illustrations can be overly aggressive. These 

products are very complex and can change 

dramatically over time.  Factors which would cause 

these products to underperform would be a 

continued low interest rate environment or a 

volatile stock market.  



 

The most important point is that economies change, products change, 

personal needs change and it is critical to review your existing insurance 

portfolio to assure that you have the most appropriate products throughout 

the various stages of your life and not just upon purchase. Additionally, 

whenever you add coverage it should never be done in a silo without all 

your existing policies being reviewed at that time. 

 
Life Insurance is a critical part of an overall financial plan, 

 

but all too often one’s insurance portfolio gets overlooked. A properly 

designed plan could potentially give financial security and retirement 

security while protecting legacies from one generation to the next. 
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PAST PERFORMANCE IS NOT A GUARANTEE OF FUTURE RESULTS. This commentary is a matter of opinion and is for informational purposes 
only. It is not intended as investment advice and does not address or account for individual investor circumstances. Investment decisions should 
always be made based on the client’s specific financial needs, goals and objectives, time horizon and risk tolerance. The statements contained 
herein are based solely upon the opinions of Telemus Capital, LLC. All opinions and views constitute our judgments as of the date of writing 
and are subject to change at any time without notice. Information was obtained from third party sources, which we believe to be reliable, 
but not guaranteed. 


